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SUMMARY

Highly motivated and experienced sales engineer with a strong

background in IoT solutions, technical sales, and team management.

Proven track record of driving sales growth, expanding customer base,

and delivering high-quality solutions that meet customer needs.

S K I L L S

• Technical Sales

• IoT Solutions

• Cloud Computing

• Data Analytics

• Machine Learning

• Communication

• Team Management

• Time Management

• Problem-Solving

EDUCAT I ON

Master of Science in

Electrical Engineering

2015 - 2017

Stanford University

Stanford, USA

Electrical Engineering 3.8/4.0

Bachelor of Science in

Electrical Engineering

2010 - 2014

University of California,

Berkeley

Berkeley, USA

Electrical Engineering 3.5/4.0

L ANGUAGE S

English Native

Spanish Fluent

E X P E R I E NC E

Sales Engineer Jan 2020 - Present

ABC Corporation New York, USA

Develop and implement sales strategies to drive revenue growth and expand

customer base for IoT solutions

• Collaborated with cross-functional teams to design and deliver tailored IoT

solutions, resulting in a 25% increase in sales revenue within 6 months

• Conducted technical presentations and product demonstrations to prospective

clients, achieving a 30% conversion rate of leads to sales

• Built and maintained strong relationships with key decision-makers, identifying

and pursuing new business opportunities and expanding existing accounts by

15% within 1 year

• Provided technical support and training to customers, ensuring a 95% customer

satisfaction rate and reducing support requests by 20% within 9 months

Senior Sales Engineer Jun 2018 - Dec 2019

DEF Inc. San Francisco, USA

Led a team of sales engineers to drive sales growth and expand market share for IoT

products and services

• Developed and executed sales strategies to achieve a 40% increase in sales

revenue within 1 year, exceeding targets by 10%

• Managed and mentored a team of 3 sales engineers, providing coaching and

training to improve sales performance and reduce turnover by 25% within 6

months

• Collaborated with product development teams to provide market feedback and

requirements, influencing the development of new IoT products and features

that resulted in a 20% increase in customer adoption

• Analyzed market trends and competitor activity, identifying new business

opportunities and developing strategies to pursue them, resulting in a 15%

increase in new business revenue within 1 year

P RO J EC T S

IoT-based Predictive Maintenance Solution Jan 2020 - Jun 2020

Technical Lead



CER T I F I C AT E S

Certified Sales Engineer

2018

National Association of Sales

Engineers

Certified sales engineer with

expertise in technical sales and IoT

solutions

Certified IoT Professional

2020

IoT Council

Certified IoT professional with

expertise in IoT technologies and

applications

Developed and implemented an IoT-based predictive maintenance

solution for industrial equipment, resulting in a 30% reduction in

maintenance costs and a 25% increase in equipment uptime

IoT sensors • Machine learning algorithms • Cloud-based platform

Smart Energy Management System Jun 2019 - Dec 2019

Sales Engineer

Designed and deployed a smart energy management system for

commercial buildings, achieving a 20% reduction in energy

consumption and a 15% increase in cost savings

IoT devices • Energy management software • Data analytics platform


