John Doe

Technical Sales Engineer

example@example.com 4 123-456-7890 4 New York, USA € example.com

linkedin.com/in/example 4 example.com

Summary

Highly motivated and results-driven Technical Sales Engineer with 5+ years of experience in driving business growth through strategic technical
sales and account management. Proven track record of consistently meeting or exceeding sales targets, with a strong ability to communicate
complex technical concepts to both technical and non-technical stakeholders.

Experience

Technical Sales Engineer

ABC Corporation — New York, USA — Jan 2018 - Present

Technical sales and account management for a portfolio of $10M+ in annual revenue, with a focus on industrial automation and control systems.
o Developed and executed strategic sales plans to drive business growth, resulting in a 25% increase in sales revenue within the first year

¢ Built and maintained strong relationships with key customers, including Fortune 500 companies, to identify and capitalize on new sales
opportunities

o Collaborated with cross-functional teams, including engineering, marketing, and customer support, to ensure seamless customer experiences and
resolve technical issues

o Conducted technical presentations, product demonstrations, and site visits to showcase product capabilities and address customer needs

o Analyzed market trends, competitor activity, and customer feedback to inform sales strategies and optimize product offerings

Sales Engineer
DEF Technologies — Chicago, USA — Jun 2015 - Dec 2017
Sales engineering and account management for a portfolio of $5M+ in annual revenue, with a focus on industrial automation and control systems.

« Generated new business opportunities through cold calling, networking, and referrals, resulting in a 30% increase in sales pipeline growth within the
first year

o Developed and delivered technical sales presentations, product demonstrations, and site visits to showcase product capabilities and address customer
needs

« Worked closely with customers to understand their technical requirements and provide tailored solutions, resulting in a 95% customer satisfaction
rate

o Collaborated with internal stakeholders, including engineering, marketing, and customer support, to ensure seamless customer experiences and
resolve technical issues

o Analyzed sales data, market trends, and customer feedback to inform sales strategies and optimize product offerings

Education

Bachelor of Science
Stanford University — Stanford, USA — Sep 2010 - Jun 2014
Electrical Engineering — 3.5/4.0

Skills

Technical Sales —  Account Management __  Industrial Automation Control Systems
Communication — Problem-Solving — Time Management — Leadership
Teamwork



